Sponsored in part by

Daily Livestock Report
Copyright ©2021 Steiner Consul ng Group, DLR Division, Inc. All rights reserved.

Beef export shipments last week were reported at 18,501 MT, 6%
higher than the average of the last four weeks but s ll about 4% lower than
the same week a year ago. While shipments to China slowed down a bit,
dropping under 3,000 MT, US exporters booked a significant volume of
sales to China for delivery this year and next. At this point it makes li le
sense to talk about sales booked for delivery this year to China but that’s
how the USDA data breaks out the informa on. Total net export sales to
China last week were over 5,000 MT, which brings outstanding beef sales to
China for current and new year at over 46,000 MT or a 14 week supply, 91%
higher than last year. Net sales to S. Korea remain very strong and in our
view this remains the top market for US beef, with China and Japan closely
behind. Sales to this market last week were a combined 5,900 MT, about
1,000 MT more than the pace of weekly shipments. Outstanding beef sales
to S. Korea are now a combined 72,000 MT or a 15 week supply. Sales to
Japan were also robust at 5,700 MT vs. average weekly shipment rate of
around 4,200 MT. Strong demand in Asian markets remains a key driver
for US beef prices, with buyers in those markets looking to take advantage
of the pullback in the price of some items. Brisket prices have been flying
high, we think in large part due to strong demand in Asia and the price of
short plates, an item USDA does not quote, is also reportedly firm. Fat beef
trim values have been holding up much be er than many expected, and in
part this may be due to more fa y cuts going to Asian markets rather than
trimmed here, or going into fat trim packages.
Total pork shipments last week were 30,102 MT, down 9.8%
from the average of the last four weeks but sƟll a solid number, especially
considering that exports to China are only a frac on of what they were last
year. Weekly shipments are down 28% from last year with shipments to
China down 67%. And it will probably not get be er in the near term.
Chinese oﬃcials reverted tariﬀs to levels prior to ASF outbreak, a sign that
pork supplies in the country have normalized. Tariﬀ paid by most countries
shipping pork to China is now 12%, from 8% previously. The eﬀec ve tariﬀ
on US pork also went up, from 33% to 37%, which includes the regular tariﬀ
plus retaliatory tariﬀs. Mexico remains a top market, with shipments last
week pegged at 14,528 MT, down 10% from the four week average but in
line with last year’s levels. What was posi ve is that Mexican buyers were
quite ac ve last week, booking 22,653 MT in net sales for delivery this year
and another 2,544 MT for delivery next year. The combined net sales of
over 25,000 MT is one of the highest weekly export volume sales on record
to Mexico. Sales to China remain minimal, however, and this oﬀsets the
posi ve tone in exports to Mexico. Net sales to other markets were
rela vely so , with combined net sales to Japan at 2,900 MT vs. average
shipments of around 4000 MT in recent weeks and combined net sales to S.
Korea of 1,800 MT vs. average sales of around 3,000 MT in recent weeks.
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Outstanding Beef Export Sales as of Dec. 9 vs. Year Ago
Source: USDA-FAS. Analysis by Steiner Consulting
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Outstanding Pork Export Sales as of Dec 9 vs. Year Ago
Data in Metric Ton, Product Wt. Basis. Source: USDA-FAS. Analysis by Steiner Consulting
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Steiner ConsulƟng is Hiring: We are currently looking to hire a full me economist or business analyst. While a degree in agricultural
economics would be preferred, an economics background or MBA with emphasis on financial and economic issues could also work. In this
posi on, you will get to work closely with companies that are involved in the produc on, distribu on and sale of food products in various
parts of the world. We are a small shop and this job provides a lot of independence and the ability to present your work both withing the
company and the clients we deal with. We are based in New England, oﬀer above market pay + bonuses. We would expect the candidate
to work out of our oﬃce. For more informa on or to discuss, please contact Len Steiner at len@steinerconsul ng.com
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Futures are a leveraged investment, and because only a percentage of a contract’s value is require to trade, it is possible to lose more than the amount of money ini ally deposited for a futures
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